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Picture this: You and
Tableaux Wealth working together
on your financial future

New Stockbridge firm specializes in untangling
all the Wall Street jargon, investments

By Noad HOFFENBERG
Eagle sponsored content editor

STOCKBRIDGE — A pictureis
worth a thousand words,
they say.

Matthew Chester, found-
er of Tableaux Wealth, a
new financial services firm
in South County, wants
you to picture your finan-
cial present and your fi-
nancial future.

Now, picture him and his
client services director tak-
ing you there on the best
route possible.

SPONSORED CONTENT

The three pil-
lars of Tab-
leaux Wealth’s
approach:
interpret the
financial jargon
for you, edu-
cate on what it
will mean spe-
cifically for you
and adapt your
plan to your life
as it changes.
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“This business is
about clients, how
well they’re taken
care of, how well we
steward their financial
resources over time;
and help them achieve
their goals.”

MATTHEW CHESTER,
founder
of Tableaux Wealth
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Chester, 40, is an invest-
ment adviser who brings
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Matthew Chester, founder of Tableaux Wealth, a new financial services firm in South County, wants you to picture your financial present and your financial
future. With him is firm client relations director, Shelley Wojtkowski. They work at the speed of wifi from his home office on Church Street and her home office

his corporate and tax law
degree to the business,
as well as the strength of
TCWP LLC, his back-office
partner for compliance, ac-
counting, payroll, etc., and
Fidelity, where his clients’
portfolios are stored and
tended to.

Opening in May, the firm
offers financial planning,
investment management,
tax strategies, estate and
trust advising services.

After spending the past
eight years in Berkshire
branches of a global finan-
cial firm, Chester says the
pandemic spurred him to
assess his life and his work,
and where he wanted to be.

“Haven’t we really had
to determine and accept
what’s out of our control?
The pandemic, lockdown,
how the virus changes. All
these things we can’t really
control,” says Chester, a
former employee adviser
and senior vice president
with RBC Wealth Man-
agement. “I was reaching
a point where I knew, if I
wanted to develop the vi-
sion I had, I needed more
control over the business,
over the things that affect
clients.”

‘THIS BUSINESS
IS ABOUT CLIENTS’

The name Tableaux
stemmed from a multi-
pronged idea that Chester
had: a firm that wasn’t
about him, his name or ge-
ography.

“This business is about
clients, how well they're
taken care of, how well we
steward their financial re-
sources over time; and help
them achieve their goals,”
says Chester.

Chester wanted a name
for the business that was
simple and illustrative, just
like the route he takes with
clients.

“Tableaux is the idea
that everybody has a dif-
ferent financial picture,”
he notes. “And then,
of course, life changes.
Things happen, babies are
born, people die, people
inherit money, lose a job,
gain a job. Your financial
plan has to change, as well.
Itis never static. We always
have to know where you’re
at, and adapt over time.”

LIKE A SERIES OF PAINTINGS
The concept that Tab-
leaux imparts to clients is
that, like a series of paint-
ings or pictures depicting

in Pittsfield.

someone’s life over time,
the firm will help you see
and understand where you
are now financially, where
you want to go and how to
get there.

“And sometimes, I help
the client draw or create
the picture if they don’t
really know. Let’s ask
the right questions, so we
can sketch it out, and fill
in all the colorful aspects
that make it yours and
not somebody else’s,” says
Chester.

The three pillars of his
firm’s approach: interpret
the financial jargon for
you, educate on what it
will mean specifically for
you and adapt your plan to
your life as it changes.

“You make the decision,
based on an understanding
of the impact these things
might have for you,” says
Chester.

AS MUCH INSIGHT
AS YOU WANT

A lot of Chester’s exist-
ing clients are folks who
were not the key decision
makers in their families.

“Their spouse passes
away, and they had been
handling everything. They
need someone to sit down
with them and explain
what’s going on. They
want to know enough to
take more control over it,”
says Chester.

This is where he says
his law degree comes in
handy, more so even than
contending with tax law or
estate plans.

“What’s more important
is how to communicate
clearly and effectively to
people. I don’t think any-
one can trust their adviser
unless they can describe
very tough concepts in a
simple way,” says Ches-
ter. “If I can communicate
to you what’s going to be
happening in this process,
what the options are, then
you can make the decision
that makes the most sense
for you.”

A relationship with
Tableaux means that com-
plicated topics can be dis-
cussed with an objective
partner.

“They know that I care
about protecting ideas and
goals, and they can bounce
ideas off me in a way that
they couldn’t necessarily
do with their husband or
wife,” he says.
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On behalf of his clients, Chester works as the quarterback with your financial plan,
acting as the hub for your estate attorneys, other money managers, accountants and

bookkeepers.
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Call 413-264-2400, email info@tableauxwealth.com or
visit tableauxwealth.com.

BE ARMED
WITH INFORMATION

If you need to attend
complicated financial
meetings, say with an ac-
countant or attorney, Tab-
leaux will arm you with
understanding and infor-

mation before you go in.
“So when you get into
the meeting, you’re al-
ready prepped in your
head. It’s not the kind of
situation where you want
to leave not understanding
what was just said,” says
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Only the most important
Tableaux clients can land a
meeting with the young-
est member of the team,
Chester’s daughter Zoe.

Chester. “Sometimes, I'm
in on those conversations
to go over it after the fact.
They can have me sit in on
a meeting, take notes, and
we can come back to it for
review, so we’re all on the
same page.”

On behalf of his clients,
Chester works as the quar-
terback with your finan-
cial plan, acting as the hub
for your estate attorneys,
other money managers,
accountants and book-
keepers.

He calls his investment
management process a
“top-down investment ap-
proach,” which looks at
the macro, like the mar-
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based professional writing,
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presence and social media
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help them tell their stories
with the broadest reach
possible. Let us help you
tell your story today. Email
nhoffenberg@berkshireea-
gle.com.

kets, inflation and interest
rates, versus the micro,
such as individual stocks
and bonds.

“If you start from the
bottom, you focus on things
that don’t really matter,
when all is said and done,
for your financial picture,
and sometimes you’re tak-
ing too much risk to just fo-
cus on individual stocks,”
notes Chester, who says
he does advise on them for
clients who have such posi-

tions in their portfolios.

SMALL FIRM IS FREE

FROM BUREAUCRACY
Chester started Tab-

leaux because he knew
that a firm shouldn’t dic-
tate what wealth means
to you or be bogged down
with bureaucracy and
inane procedures.

At other firms, client re-
lationships can suffer for
any number of reasons:
because they’re just not
nimble enough to use the
best technology for video
conferencing or schedul-
ing; they lack appropriate
amounts of research re-
sources; or they don’t com-
municate easily by modern
means, like email newslet-
ters.

Tableaux is, by design,
fleet of foot, with Chester
and his client relations di-
rector, Shelley Wojtkows-
ki, working at the speed of
wifi from his home office
on Church Street and her
home office in Pittsfield.

If you have questions
about your own future and
want to talk with someone
who’s invested in you, give
Chester a call at Tableaux
Wealth, and he’ll happily
talk you through it.

Call 413-264-2400, email
info@tableauxwealth.com
or visit tableauxwealth.
com.



