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Sales are hotting
up...butdo solar
panels add to the
value of a house?

By Helen Kirrane

ECORD numbers of households

are installing solar panels in an

attempt to rein in soaring elec-

tricity bills. More than 50,000

fitted them on their roofs in the

first three months of this year
alone — up by more than 100 per cent on the
previous year.

Solar panels are usually a good investment
if you plan to stay in your home for at least
ten to 15 years after you install them.

This is because it generally takes that long
to recoup the initial cost of installation from
years of reduced electricity bills. Fitting
typically costs around £5,500, or double that
with a storage battery that allows you to
keep surplus energy to use later.

However, you may not make the money
back if you sell up sooner. Some potential
buyers may see them as a valuable asset and
be willing to pay more for a home with solar
panels. Others will not recognise their value
and may even pay less for a home with solar
panels if they think they are unsightly.

We ask the experts when solar panels can
can add to the value of your home - and
when they may detract from it.

Keep old energy hills

TO MAKE solar panels more desirable to
potential buyers, try to keep hold of old
energy bills, suggests Jeremy Leaf, a former
residential chairman of the Royal Institu-
tion of Chartered Surveyors (Rics) and a
North London estate agent.

‘We are finding that solar panels don’t
really make much of a difference to buyers,
either encouraging them or putting them off
a purchase, unless their benefits can be
clearly demonstrated,” he says.

For example, if you can show a buyer
energy bills from before and after you
installed solar panels, revealing that the
panels have cut your bills by several hun-
dred pounds, that could increase the salea-
bility of your home.

He adds that if energy bills remain ele-
vated for months or years to come, solar
panels may become more of an attraction to
potential buyers. ‘At the moment they are
not making that much of a difference and
the response from buyers is fairly neutral,’
he says.

However, Christopher Burton, head of
sales at estate agents Knight Frank’s office
in Dulwich, South-East London, is more pos-
itive about their appeal.

He says: ‘I would suggest that the
initial cost of solar panels prohibits
owners adding them now just to
sell the house, but if they are
already installed, it’s definitely
considered a plus for the majority
of buyers in our patch.’

Know your market

SOLAR panels could increase the
value of a typical home by up to two
per cent, installer GB Solar esti-
mates. However, the uplift will vary
according to the type of property.
Gareth Beard, director of GB
Solar, says: ‘While there is some
evidence that suggests solar pan-
els do increase the value of a

home, this varies very much on
the area and the relative value of
the home.’

Some types of buyer may be more
comfortable with buying a prop-
erty with solar panels than others.

Nigel Bishop is founder of buying
agency Recoco Property Search,
which specialises in period and
Grade-listed properties. ‘Such
properties are subject to limita-
tions in terms of possible sustaina-
ble upgrades,’ he says.

‘When our buyers do encounter
solar panels, however, this has not
presented any negative feedback;
particularly since homeowners are
becoming increasingly aware of
the benefits of eco-features.” Jer-

emy Leaf adds that the aesthetics
are more of a concern in some
areas than others. ‘Solar panels in
urban or suburban areas tend to
deter buyers as they can look really
ugly,” he says.

Solar panels can be particularly
attractive to buyers in parts of the
country where energy bills are
among the highest. Andrew Kerr,
founder at boiler installer BOXT,
says: ‘South Scotland was one of the
areas worst-affected by electricity
bill rises, experiencing a 53.72 per
cent increase in just one year. Unsur-
prisingly, East Renfrewshire is the
UK area with the largest increase in
renewable energy installations
between 2020 and 2021.’ If you are

considering installing solar panels,
you could ask your local estate agent
how that is likely to be viewed by
potential buyers should you sell in
the years to come.

Growing interest

SOLAR panels with a battery stor-
age system can be very attractive
to buyers committed to keeping
their bills down.

Electric vehicle owners similarly
may seek out homes with solar pan-
els and a charging point installed.
However, as these technologies are
still relatively new, there is just a
handful of buyers who will be
swayed by them. Matt Thompson,

head of sales at Chestertons estate
agents, believes that in time these
renewable technologies will
become attractive to a greater pool
of buyers.

‘We encounter an increasing
number of buyers who are looking
for a property with good eco-cre-
dentials or sustainable features,’
he says.

‘Other buyers may not agree
with the aesthetics of solar pan-
els, but the industry continues to
develop new concepts such as
solar roof tiles which are a rela-
tively new green energy technol-
ogy and perhaps visually more
attractive to some.’
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Our guide can help unlock the value of your home

A COMBINATION of rising interest
rates and wobbly house prices have
dampened interest among the over-
S5s for equity release plans that
enable them to unlock some of the
value stored up in their homes.

Yet there are other ways for cash-
poor, equity-rich homeowners to use
their property to provide them with
finance - as explained in a new free
and comprehensive guide from The
Mail on Sunday. These options range

from downsizing to retirement

a plan. The higher the rate a

interest-only mortgages where a
borrower pays monthly interest on a
lifetime loan. With equity release, a
homeowner does not pay interest.
Instead, it is rolled up into the loan.
Industry experts say many
homeowners looking at purchasing
an equity release plan are biding
their time in the hope rates will fall.
Interest rates are all-important for
those releasing equity through such

homeowner locks into, the quicker
their debt accumulates. The loan is
eventually repaid from the sale of
the home when the borrower dies or
goes into long-term care.

Although interest rates differ
across providers and vary according
to how old someone is when they
take out a plan, they are currently
priced between six and eight per
cent. This compares with an average

price last autumn of 5.7 per cent. Thee s vt
Plan providers - such as Legal & Tha compbote guide
General, Nationwide Building UNLOCKING THE E‘As
Society and Scottish Widows - do FROM YouRr HOME

now allow borrowers to make free
partial repayments in order to
reduce the outstanding debt.
The Mail on Sunday has produced
the complete guide to unlocking the
cash from your home. To request
your free copy, call 0808 239 5293 or 4
visit mailfinance.co.uk/unlockcash. M "




